
Editor’s Corner
Dear Friends, Investors and Associates,
A recent trip to London and environs to attend

the birthday celebration of a colleague of long
standing gave my wife and me the opportunity to
reconnect with many old friends – including some
MVP investors.  It also offered me a window
through which to assess the investment trends
there and the commonalities and differences from
the scene in the U.S. It allowed me, once again, to
experience the richness, diversity and exuberance
of life in and about London. June is always a won-
derful time to visit as Henley, Wimbledon and
Ascot provide settings in which the British can
celebrate the wonders of the summer season.
These annual festivities were enhanced by the
stunning recent victory of David Cameron and the
Tories and the performance of the UK economy
which puts the entire EU in the shade.
The centerpiece of the week was my friend’s

birthday party which was held at his recently-
completed country home in Wiltshire. Having
enjoyed great success as a private equity investor
of institutional funds and also as an uber-angel, he
used some of his winnings to build his dream
home – a very large, assertive, striking modernist
manse of wood, stone, steel and glass set in a
bucolic valley with hills and woodlands rising
behind it.
It was a festive shindig which delighted about

250 guests from the various precincts of his very
full life.  Investors, of course, were there as were,
entrepreneurs, co-investors, bicyclists, oarsmen,
opera-lovers and neighbors.  A sunny cool day
blessed the proceedings and guests mingled, ate
and drank while enjoying each other and Jazz,
rock and roll, “Jersey Boys” fifties  doo-wop and,
in due course, a quartet of brilliant young opera
singers.
I also spent time in central London which is

aglow with prosperity.  This manifests itself in
multiple ways – massive traffic jams, sold-out the-
atres, queuing for museums, crowded restaurants
and shops, soaring prices at the auction houses and
antique shows, a torrid real estate market and har-
ried clerks at book-sellers who no longer have
time to engage in lengthy discussions about the

merits of various works. Essentially, London is
more and more like New York - joyful, exciting,
stimulating, expensive and exhausting.
One friend, a seasoned M&A executive, who

treated me to lunch has reduced his professional
commitments to that of a Senior Advisor and
limits his work time to two days per week. This
permits him more time to travel and to spend
with his children and to indulge his grandchil-
dren. Apropos of the hot real estate market, he
embarked on a small venture with his entrepre-
neurial son. After all clearances and regulatory
hurdles had been successfully negotiated and
building was to commence, a large development
organization swooped in with an offer that could
not be refused.  My friend is pleased but con-
cerned that his son may conclude that he is a real
estate genius rather than a fortunate market-
timer in a rising market.
I accommodated the busy schedule of anoth-

er chum by meeting him for breakfast. This was
of particular interest because the gentleman in
question, at 53, is a family man, at the peak of
his professional powers but was a fledgling 25
when I first worked with him. He now sits on
several boards of UK companies and is a partner
at a boutique investment bank in London which
helps both listed and private enterprises to raise
capital. 
Recently, his firm has advised and helped to

capitalize a new fund which provides loans to
investors in the secondary LP market who need
liquidity. The fund takes a collateral interest in
the LP’s position and is paid out over time as the
positions are liquidated after which the LP par-
ticipates in the payout. In the U.S. an LP seeking
early liquidity with respect to his holdings may
be unable to do so or may be able to sell to a
third party but only at discounts from the then
current holding value ranging generally from
25% to 50%.  The lending scheme strikes me as
an imaginative solution for all stakeholders.
In sharp contrast, we subsequently had dinner

with another former colleague – a mostly-retired
civil servant and banker of my vintage. He is a
widely experienced wise man who spent his
career in and around government regulatory

“This will be a Budget for working people . . . a Budget that sets out a plan for Britain for the next 5 years to keep moving us from a low wage, high tax,
high welfare economy; to the higher wage, lower tax, lower welfare country we intend to create.” George Osborne, as he delivered the first all-
Conservative Budget since 1996.
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Milestone Portfolio News
MVP III portfolio company Vitals recently

announced the hiring of Heyward Donigan as its
Chief Executive Officer.  Ms. Donigan was pre-
viously CEO of ValueOptions, a health improve-
ment company specializing in mental and emo-
tional wellbeing and recovery. There, she drove
innovation through disciplined execution, scal-
ing revenues to over $1 billion. The company
was acquired by  Beacon Health Strategies late in
2014.  Vitals also announced that Jeffery H.
Boyd, Chairman of the Priceline Group Inc. and
its former CEO, has joined Vitals as Advisor and
Board Director.
Vitals develops online provider search tools,

along with cost calculators and incentive pro-
grams that it delivers to market through its web-
site and provider and health plan partners.
MVP IV portfolio company Cureatr, Inc.

closed a $13 million Series B financing round
which was announced on June 25, 2015.
Milestone participated in the round alongside
new investors Deerfield Investments, Cerner
Capital, Inc., Windham Ventures and NY State
Innovation Venture Capital Fund. Previous
investors, Cardinal Partners, Partnership Fund
for New York City, and JMI Services, LLC also
joined the round.  The financing will be used to
launch new regions for Cureatr’s Care Transition
Notification™ (CTN) networks and to continue
building partnerships and expanding its market
opening and technology teams.  
Cureatr is a leading mobile care coordination

solution. Founded by physicians in New York
City, Cureatr helps accountable care organiza-
tions, hospitals and health systems, specialty care
providers, and physician group practices
improve care coordination through its mobile-
first solution.
MVP IV portfolio company, Trinity Pharma

Solutions, a leader in cloud-based data and guid-
ed analytics solutions for the global life sciences
industry, recently announced the next generation
of its cloud-enabled and mobile-ready data ana-
lytics platform.  In conjunction with the launch of
the new platform, the company changed its cor-
porate name to SHYFT Analytics to reflect its
expertise and focus in helping leading life sci-
ence companies adapt to the changing healthcare
landscape through innovative data and analytics.
The SHYFT Platform helps life science com-
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bodies, in conservative party politics,
with think tanks and in banking in the
city.  This is a meandering and honor-
able career path in both the U.S. and
the UK which is the route less chosen
in recent years as the ascendant do not
want to disrupt their lucrative careers
with stints that serve the public weal.
My friend is an intellectual and in the
city seemed to be cast against type.
His demeanor and erudition are more
characteristic of an Oxbridge don than
a banker and conversations with him
and his wife wander through the intel-
lectual landscape covering the arts,
travel, politics, history and family in
random order and sometimes compet-
itively. We dined in the cozy dining
room adjacent to the kitchen and had
coffee in the great room with its high
ceilings, wood paneling and long nar-
row proportions reflective of its origi-
nal role - that of a train station. We
were joined by two of their three sons
all of whom are in their mid-twenties,
bright and well educated, charming
and still “finding themselves.”  I am
confident they all will hit their stride
and embark on compelling careers as
they near thirty but parents take no
comfort from such assurances.
It was nearing the end of our UK

stay when we drove west to visit
another friend, an ex banker and
entrepreneur who made a great suc-
cess in the waste removal and recy-
cling business. In his late 50s, he  has
ventured into global micro lending
and is exploring other options all of
which have an eleemosynary compo-
nent.  I have had the pleasure of

Portfolio News Cont’d from Page 1
panies integrate clinical and commercial data and translate it into patient-
centric intelligence and analytics for use across functional groups, short-
ening cycle times across research, development and commercialization
activities while improving the probability of success. The platform fea-
tures out-of-the-box solutions for Specialty, Launch, Real World
Evidence, Market Access, Rare Disease and Sales and offers the ability to
configure solutions for unique needs.

Senet, Inc. an MVP III portfolio company, recently completed an $18
million Series A financing round.  New investor, Fisk Ventures invested
alongside Milestone and other previous investors including  City Light
Capital and Harbor Light Capital Partners.  Senet will use the funds to
continue the ongoing build-out of hardware and software necessary to
support the Senet Network-as-a-Service (NaaS), Low Power Wide Area
Network (LPWAN) offering.  
Senet is a leader in the rapidly-emerging Internet of Things (IoT) /

Machine-to-Machine (M2M) marketplace and the first public NaaS
provider in the U.S. for a low cost/long range ISM network.  Through its
established countrywide network, Senet enables monitoring services that
help America’s most efficient and environmentally-conscious businesses
improve profits by managing and measuring the status of widely distrib-
uted assets -- businesses such as residential fuel oil and propane tank
automation, water and gas metering, commercial lubrications distribution,
solar irradiance, and many more.
MVP IV portfolio company, NopSec, Inc. recently announced that it

has partnered with Qualys, a leading provider of cloud security and com-
pliance solutions, to offer enhanced security and compliance analytics.
The partnership combines NopSec’s Unified Vulnerability Risk
Management (VRM) analytics platform with Qualys Vulnerability
Management (VM) scan results to provide enhanced prioritization and
remediation, to more efficiently protect networks from fast evolving
cyber threats and ensure compliance.
Nopsec is an IT security company that provides vulnerability manage-

ment and cyber threat intelligence software solutions to mid-sized enter-
prises.  NopSec delivers its Software-as-a-Service running on the
Amazon Cloud.

Mashwork, Inc. an MVP IV portfolio company recently changed its
name to Canvs (its main product offering).  Mashwork has built a repu-
tation as a leader in custom social media analysis.  In April 2014
Mashwork launched Canvs, the only qualitative social TV platform to
provide nuanced insights into audience behavior at scale.   The company
grew from a service company with a software offering to a software com-
pany dedicated to providing world-class service.  To reflect these changes,
Mashwork is now officially Canvs.

exploring some of theses alternatives
with him.  He and his wife and daugh-
ter have greatly expanded and mod-
ernized, albeit in traditional ver-
nacular, the family “farm” which
he recently inherited.  He feted us
with a dinner party which included
an Oxford professor of Philosophy
of my age and his considerably
younger wife.  Reportedly, they met
when the professor fell off his horse in
the course of a fox hunt and his now-
wife came to his assistance as he lay
dazed in the field.  The professor is an
outspoken conservative, politically,
which led to stimulating exchanges
around the table.  To my right sat a
composer of classical music – a col-
league of the philosopher.  I tried to
engage him on friendly ground by
indicating my enthusiasm for the
music of Philip Glass and also that of
Estonian Arvo Pärt.  He quickly
denounced their musical composi-
tions as “trash” and I moved on to
another topic, but failed to gain much
traction.  Accordingly, I turned my
attention to my hostess who sat to my
left.  The whole evening was a delight
and reminded me of the sympathy the
British have for talent and creativity
and their tolerance of eccentricity.
The next morning we packed up

and headed to Heathrow and savored
this ever-so-British travel experience.
With best wishes for a restorative

summer,

Edwin A. Goodman
General Partner
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